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BIADYNAMICS

21 languages
50 countries
150 partners
700 customers
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BIADYNAMICS

data warehouse based solution

Structure

it with Bl4dDynamics

® DATA WAREHOUSE

Create

® OLAP CUBES

Microsoft XX
4 83 Dynamics '
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COMPLETE Bl SOLUTION!

(with much more than competition)

Standard areas + Additional areas
* Finance  Manufacturing

* Sales * Jobs & Resources

e Purchase e Sales Orders

* Receivables * Purchase Orders

e Payables * Service management
* Inventory * Fixed Assets

 Warehouse Management
e Bank Accounts



BUSINESS APROACH



CONTROL YOUR BUSINESS

Full insight into ,,what is going on“ over all
business areas

No NAV login required
User friendly interface (Excel)
No longer reliant on IT or accounting

Best cost/benefit ratio & TCO you will get on the
bi market



« What we offer

@)

(@)

(@)

(@)

analysis

* What you gain

o Structural understand
numbers

Powerful and simple sales dashboards :
Seasonal aspects of sales, YTD

Focused sales measures by Type
(Item, Resource, GL Account, FA)

Database snapshot for sales order

ing of all

SALES

Top 30 Customer Table
ol e Year %
Profit Proft% Amount  Discount % 2010 201
36- Gagn & Goman 220537 @ 42.3% 560920 108%
60 Hotel Plerdesee 185722 4 436% 589220 138% 7 i
47 Marsholm Karmstol 192999 4 48.0% 23040 7%
10- Progressive Home Furnishings 235351 @ 67.2% 614330 175%
s 119322 9 348% 413220 121%
64 Kiubben 157536 4 47.2% 339830 102% Bill-to Posting Group
70- Candory Canada Inc 16675 @ 355% 329990 100%
73~ Mabel scherrer AG 126337 & 436% 0© oo% DOMESTIC
32-Uibros SA 1251324 437% 306640 107% FOREIGN
270410 231427 12371 661200 1554809 S75% 114370 a2%
12 Highlights Electronics Sdn 8hd 257.778 238825 10629 832600 1174104 455% 22670 9% .
67 - Afrifield Corporation 239308 28892 9306 35100 978739 4ogN 7030 29%
26 Nieuwe Zandpoort NV 228129 213460 10568 410100 1155464 S06% 93090 a1%
7818 Vvos 27584 210785 12380 447900 776669 341% 191950 8%
65 - Englunds Kontorsmabler AB 22430 208710 8948 477600 113077 4 508% 275750 126%
16- Somadis 218358 199403 1321 583500 122996 @ 563% e
24 Meersen Meubelen 204608 191274 10002 333200 932164 456% 279
59 Cronus Cardory Procurement 200286 92206 7% 182715 11128 644300 709519 35e% 15087
28- Lovaina Contractors 197206 ss2s0) 33 170305 18953 804100 105708 4 536% 20720
36 Candory Kontor /S 193157 131007 aavm 169817 16260 688000 772569 00% 19840
22 ohn Haddock Insurance Co 32255 [MRSSNIN 150268 7127 360500 103238 4 541% 262530 13.7%
77 - Ravel Mibler 164857 aas 166704 11027 831400 720039 387% 159720 8%
12- Selangorian 3194-9“ 163200 14342 506400 568929 3L2% 168280 92%
-~ - - - 20 17%
Sales Budget 2008 oo 2010 rumwone || wasowase | sorwast  seoar 50 27%
Sales budget are entered in AX/NAV. We can snalyse sales values. quantites and cost by tem and Customar. Py, o
30 s6%
20 &%
a0 Budgeted vs Actual Sales by Months Sales Budget sales Sales [ Budget 30 7%
e e Row Labels ¥ et Sales Amount Budget Varlance odex o g
- . 80ARD s13 0%
b & . B ] = e
-t 8 ACCESSORY 275 . ™
- sToRAGE 25352 am
ol PR access 17973 s %
200 compuTER uson 108%
o orsx &0 100%
moNrToR 65124 2 9%
00 AM 36.080 106%
% Grand Total 3.457.200 r

Sales Order and Quote

Wecn rent and past values of sales d Past values are snapshots of previous days, kept in the data warehouse.
Sales quotes and orders are daily captured Into data warehouse and kept even when they are modified, posted or deleted.

Date in this table is not a posting date (as not posted) but

Sales Quote and Order value
by snapshot d:

——Quote ===Order

182000

100000
0000
wom
00w
2000
°
G 0 K
152258 B A S A
SP P PEYPP
157955

Grand Total 157935



« What we offer

o Best practice approach
o Operational insight into ,,where your

money is“

o Historical and ageing receivables

analysis

o Insight into your customers’ payment

habits

* What you gain

o Discipline in cash flow

o Considered decision making regarding
who you will work with in the future

o Time when working with your

financial advisors

Receivables over Years

RECEIVABLES

200 (201 (202 (2013 | w/a

Customer Group

DOMESTIC || FOREIGN N/A

Receivables Balance m Before due M Overdue % i
2000 Overdue
P s1%
& 3.500
g sz
8 1.000 41%
S
2500
2.000
1500 T
1000
500
o
2010 2011 2012 2013 2010 2011 2012 2013 2010 201 2012 2013
Sales srasese Avg Receivables Payment m Avg Open [ Avg Overdue
Terms
50
48 57
20120%
7.038.682 47
sa51588
25 2 30 >
7 7 5 7
2010 20m 2012 2013 2010 2011 2012 2013 2010 2011 2012 2013
2010 2011 2012 N/A

|Due and Overdue Analysis

Balance
= Before due 1620344
#Before due 31- 60 days 153.283
# Before due under 30 days 1467.061
= overdue 1713315
# Overdue under 30 days 1012336
# Overdue 31- 60 days 126213
# Overdue 61 - 90 days 15185
# Overdue 91 - 120 days 22239
#Overdue 151 - 180 days 20188
# Overdue 180 - 365 days 97.240
#Overdue 1- 2years 265347
# Overdue 2 years 136566

‘Grand Total 3333.659

Due Overdue -Current date

Beforedue 31- 60 days

Before

Before due under 30 days
Overdue under 30 days
Over due 31.- 60 days
Overdue 61-90 days

Overdue 91-120 days

Overdue

Overdue 151 - 180 days
Overdue 180 - 365 days
Overdue1 - 2 years

Overdue 2 years

&

Salesperson-Purchaser
T Beforedue
AH - Annette Hill
8D - Bart Duncan Due Group
| IR -John Roberts. J

due 31- 60 days

LM - Linda Martin

Overdue under 30 days
MD - Mary A Dempsey.

[MD-MarvADempser | e soas

PK- Peter Kozina

Overdue 151 - 180 days
PS - Peter Saddow

Overdue 1- 2 years
RL-Richard Lum

DC - Debra L. Core

N/A

Before due under 30 days
Overdue 31 -60 days
Overdue 91-120 days
Overdue 181 - 365 days

Before due 61-90 days

s s | s soens | s

usA

Receivables Turnover (Days)

& 50
E
a7
"aow wom | oaom 2w
Balance
44- Designstudio Gmunden e ]
25 Candosy Nederland Bv 669  a90%
27- Antarcticopy s166  378%
22- john Haddock Insurance Co. 4872 3,57%
16- Somadis 4745 3a7%
49 Beef House 4720 346%
59- Cronus Cardowy Procurement 4524 3,31%
70~ Candoxy Canada Inc 4502 330%
73 Mobel Scherrer AG 1020 298%
56~ The Device shop 3688 2,70%
68 Mobel Siegfried 3631 2,66%
64~ Klubben 3511 257%
28- Lovaina Contractors 3314|  283%
77 - Ravel Mrbler 3084 226%
39- Centromerkur d.o.o. 1987|285
41- Sonnmatt Design 1735
32- Libros 5.4 1702
Grand Total 136566 100,00%



« What we offer

o Understanding and knowledge of

financial area

o Business and accounting tool

o Measures you would expect from
such a financial solution

 What you gain
o Transparency

o Sophisticated and structured
overview of all details

o Solution that does not need an IT
vendor or internal IT to support

FINANCE

This charts are sourced from Account

/ Financial Stat 1t below

These charts can be prepared independant of IT vendor and internal IT staff.

(all Account Schedules data (lines) can be dispayed this way)

Revenue
2500 ¢

2000 4

Thousands

<88 E

12 3 4 5 6 7 8 3 01D

Profit

1722888

Thousands
[
&

Thousands
oBREEBBHEE

Operating Cost

Operating Costs / Revenue
s /\/ \i_/_i\

12 3 4 5 6 7 8 8 1011 12

COGS / Revenue

/\

2§Y389379
|
/

TN

12 3 4 5 6 7 8B 9 101112

Ve W Goupcodel K  GroupCosez W Personnel Cost Personnel exp./ Revenue
N/A 10-Europe 20-Europe North 3 e = ]
HE 1% 4 -
oo 60-America 50-Europe South H oy /v \,,/‘
2009 2 [
= WA 70-Amarica No... & -
2011 80-America So... e =
e = 3 2 = 4 5 5 7 8 s » u!s.‘ 2 3 4 s 6 7 8 5 1 ou 1
Year &
Account Schedules / F | over Month 0810 2009 010 201 WA 200
an )
wil be kept, millions he same table. s «
8S CAPITAL cosT TEST
Net change.
January February March April May June Juty August September  October November  December
802 - Administrative 846 m 745 765 607 565 564 7% 765 572 644 822
803 - Computer 10.795 9.869 9.163 11049 10.738 10.446 10.002 10.065 10214 10749 54.643 16.159
804 Selling 3246 3812 3472 3.450 3448 3800 3528 3583 3709 3158 3387 3628
805 - Vehicle 1861 1455 1.640 1.4%0 1654 1557 1530 1415 1.498 1403 1426 1727
806 - Other Operating 13.250 13.729 17.105 15073 15.952 14.885 14848 16,639
808 Fixed Asset Depreciation 333 a7 a7 a7 a7 a7 a7 a7
COGS - OGS 662.666 99.225 975.606 901.956 150.916 112,054 5328 111437 277213 186.127 105.722 351419
C-Cost (Operating costs + COGS) 712520 150377 1025358 54371 216567 178084 72351 175950 343748 251321 216194 423283
F-Financial ltems 50.000 50.000 50.000 4981 100.000 50.000 37.087 45.888 48.970 50.000 27.422 49.700
TC-Total Cost (COGS + Operating Cost + Financial Iterr 762.520 200377 1.075.958 949.390 316.567 228.084 109.439 221.838 392.718 301321 188.772 472,983
COGS /Revenue 75.0% 24,4% 195,1% 23,7% 28,5% 27,9% 51,5% 42,5% 26,6% 96,8%
Financial rems / Revenue 57% 12.3% 11,5% 5% 1,6%
Total Cost/Ren 86,3% 49,3% 55,5% 73,0% 68,8%
OPERATING COST RATIO
Building Maintenance/ Operating costs 33% 40% [ 3% 345 33% 28% 25% 25%
Administrative/ Operating costs 1% 15% 15% o9 0% 0% 12% 09% 11%
Computer/ Operating costs 21.7% 19,3% 18,2% 21,1% 16.4% 15.8% | 165% 22,5%
Selling/ Operating costs 65% 69% 66% 2% 5% 53% 5.6% 56% 4% 50%
Vehicle/ Operating costs 28% | 33% | 28% 2,5% 2,4% 2,3% 2,2% 2,3% 22% 2,4%
Fixed Asset Depreciation/ Operating costs 0,5% 0,6% 0,6% 0,6% 0,6% 0,6%




INVENTORY

« What we offer

o Inventory overview by any item
attribute

o 50 measures and few very smart KPls
o Inventory ageing by history

* What you gain
o Pocket guide to knowing where you
keep everything

o Knowledge about past and control
over future inventory trends

Inventory Overview 2010

5.000.000

4500000

4.000.000

3.500.000

3.000.000

2.500.000

2,000,000

1.500.000

1.000.000

500.000

0- 2010- 2010-
1 [H] Q3

Q

Item Category Group

FURNITURE HARDWARE

Sales, Purchase and Inventory cubes - connected

Measures are from:

Row Labels

1896 - ATHENS Euro Chair
1900 - PARIS Guest Chair
1908 - LONDON Swivel Chair
1924 - CHAMONIX Storage Unit
1968 - MEXICO Swivel Chair
1972 - MUNICH Swivel Chair
1980 - MOSCOW Swivel Chair
1988 - SEOUL Guest Chair
1990 - CALGARY Whiteboard
7201 - Doorknob

Grand Total

2011

2012

Stock Value

1- 2011

Q3

SOFTWARE

Inventory

Opening
Stock
-1 Value
165.817
215.162
10.204
27.527
19.630
53.515
37.836
27.788
146.897
588
704.963

Value

Increase
28.876
6.533
2.595
1.142
865
5.574
865
878
29.761
17
77.105

2011- 2012
Qs a

SPORT

Value
Decrease
5.023
2.710
1.897

2012- 2012
(7] Q3

Value

23.853
3.823
698
1.142
769
2.756
865
878
5.158
-49
39.892

—Stock Rotation Days

N/A

Stock

Row Labels - Stock Value Rotation Days

Profit% YTD Index

91%
20%
73%

61%
13%

21%
36%
63%

2012- 2013- 2013 2013- 2013-
@4 a1 a a Qs
Item Category Group
FURNITURE HARDWARE
Sales
Sales
Invoiced
Quantity NetSales Quantity
-27 54.257 84
40 3.378 27
-33 7.145 60
14
7 247 2
31 3.243 27
9
9
10 31194 32
-68 102 96
-8 99.565 328

#2010-Q1 2.793.455 186
$2010-Q2 2523277 339
2010- Q3 2128570 354
2010- Q4 2.766.397 NNATS N
2011-Q1 3.566.930
2011-@2 4.192.501
2011-Q3 4.266.267
2011-Q4 4.739.268
2012-Q1 4.302.037
2012- @2 3.758.373
$2012-Q3 3.302.338
2012-Q4 3.072.98
£2013-Q1 2.088.211
2013-Q2 1.299.856
2013-Q3 1.288.286
#2013-Q4 1.549.685 8
Grand Total 1.549.685
&
SOFTWARE SPORT
Purchase
Purchase
Net Sales Cost Invoiced
Amount ‘Quantity
118% 28.876 57
42% 6.533 67
104% 2.595 27
141% 1.142 14
138% 865 9
133% 5.574 58
165% 865 9
100% 878 9
136% 29.761 42
144% 17 28
17% 77.105 320

If your organization has product managers that are responsible for all aspects of product (sales, purchase and stock) thenyou may find such information very useful.

Excel can display more pivat tables on one sheet side by side, but these pivot tables cannot be connected by one slicer. The slicer can only cannect those pivat tables that
come from the same OLAP cube. Therefor instead of using 3 slicers and changing them constantly to set the same value (Itam code) for each you may use only one slicer that

effects pivottable that joins more cubes in the background.



PURCHASE & PAYABLES

« What we offer

o Standardized and complete coverage ‘=

o Purchase area = Sales area
o Payables area = Receivables area

 What you gain
o Insight and control over often
overlooked part of your business

Payables over Years 2010

Payables Balance

m Before due M Overdue

Pay-to Country

% Payables Overdue

AT- Austria BE - Belgium

CA- Canada CH- Switzerland

, 1800
4
§ 1600 e [ C2-Czech Republic || DE- Germany )
8 1400 [ DK-Denmark (€S- Spain )
| FR-France || GB- Great Britain )
1000 58,3%, [ 18- Iceland || MO - Morocco )
800 1627 s [ MY - Malaysia | NL- Holland )
500, .. NO - Norway SE-Sweden
m us-ush
200 ZA-South Africa N/A
[
2011 20m 2013 2011 2012 2013 201 202 2018
Purchase Avg Payables Payment Terms [0 Avg Open Days Payables Payables Turnover (Days)
7378
3 . 2 O Avg Due Days Payables 158
H B
£
21 2
3743 52
7
5 n 1
32
!
2011 2012 2013 2011 2012 2013 2011 2012 2013 2011 2012 2013

8110 - Cleaning

11750 12270

9032 10.059

2008 2000 2010 01

8240 - Postage

7677

2 6.461
6665 6.218

008 2009 2010 21

Top cost of services over Years

8120 - Electricity and Heating

26.442 29.287

zzﬁ:w“/

2008 2009 200 o1

8310 - Software
71654

57.583
$9.143
42420

2008 2005 2010 201

8130 - Repairs and
Maintenance
13541

11675 1159
998/—/

2008 2009 2010 21

8320 - Consultant Services

81.839

79.556  78.709

24.89

2008 2005 2010 01

8210 - Office Supplies

129%0

10704 10854
9.523

2008 200 2010 21

8330 - Other Computer
Expenses

2008 2009 2010 201

8230 - Phone and Fax
18585

14840 15645
12273

08 00

8410 - Advertising
46.200
41877

32747 36.041

2008 2009 200 21



MANUFACTURING

« What we offer

o All about items and work centres
consumption and output

o Strategic and detailed analysis in
one sheet

o Analysis that you can not make
using ERP solutions

* What you gain
o Confirmation about the trends you
already know and numbers behind
o Notices about outliners
(exceptions)

o Visual solution that can handle any
structure of manufacturing master
data

Work Center Overview 2008 2010 20

Work Center - Cost Work Center Cost

¢ @ se 54 —Work Center - 16 - MEXICO MASHINE GROUP 26

550 . Work Cener - 35 - EHIRA SEWING MAGHINE 35
520 .
e sw o1
s10 .
5% 5, E 1200
a0 4 1000
0 o0
&0

470
s
50 20
50 o
@ | @ | @ | o | o | e oo @ | o | e | e | a | @ | a
100 201
Manufacturing Output 2010 2011 N/A 2012 2013
Quantity/Capacity Index
Manufacturing Value Output Quantity s naan

31868314

115.158.278 2869202 e "
100,567,368 25.496.071 -
75.404.655 o
J ox v a% s % 0w
2009 2010 201 2009 2010 2011
Manufactured Value by Quarters Average Output Cost
855
55 837
758 4
z 15 w7 298 509
i s 715 23 288 282
7 65 59 en on 548 " ) 2o
232 ¥
210 2 223

s
8
7
6
B
a
3
2
1
°

2009
a1

2009
a2

2009
a3

2009
Qs

2010
a1

2010
e}

2010+
as

2010
as

2011 |
a1

2011 -
Q2

2011 -
a3

2011 -
as

(et [ oo o ot [ | o e | [ e [ oo |
Production order - Expected vs Actuals details
This table shows a production order with all details before (expected) and after manufacturing process.

Production Order by Status 124649 - |7
Expected Quantity /

Expected Quantity Expected Expected Cost Cost/Expected
Row Labels > Quantity Quantity Variance Quantity Index Cost  Expected Cost Variance Cost Index
= Consumption 14.221 13.205 1.016 108% 35.578 34.092 1.486 104%
=/Item 14.214 13.198 1.016 108% 33.139 30.279 2.860 109%
1002043 - Item COTTON FOILOS 6.947 6.521 426 107% 7.984 7.318 666 109%
1002115 - Item COTTON TAE 25 7.085 6.521 564 105% 20.577 18.890 1.687 105%
1002251 - Item GLUE IMPORTED 09 150 131 19 115% 4.053 3.612 441 112%
1002372 - Item PAPER/PIPE 09 14 1 E] 123% 129 105 24 123%
1002379 - Item PAPER/PIPE 16 6 5 1 125% 107 85 21 125%
1002393 - Item PALETTE 01 4 4 105% 143 153 -11 3%
1002398 - Iitem PALETTE 06 4 4 105% 118 105 13 113%
1002415 - Item WOOD 04 4 1 3 333% 29 11 18 271%
= Work Center 7 7 i 9% 2.439 3.813 -1.375 64%
35 - CHINA SEWING MACHINE 35 7 7 -1 91% 2.439 3.813 -1.375 64%
= Output 6.156 5.928 228 104% 35.578 33.884 1.695 105%
- Item 6.156 5.928 228 104% 35.578 33.884 1.695 105%
1000772 - Item PEPE JEANS 217 6.156 5.928 228 104% 35.578 33.884 1.695 105%

Grand Total 20.3717 19.133 1.244 106% 71.156 67.976 3.180 105%



JOBS AND RESOURCES

Job by Years
. Resource
W a t We O e r Total Item Sales  Sales Total Total
Row Labels -¥ Total Sales Total Cost Total Profit Profit% Utilization Actual  Actual Sales/h Profit/h
10 - Smart Bank - Bl project 325.995  77.262  248.732  76,3% 106.849 219.145 95 73
. HH H #2009 178.653  47.643  131.011  73,3% 34583 144070 () 84 62
@] PrOflta blllty Of gOOd a nd bad prOJeCtS 2010 78441 21334 57.088  72.7% s6.53¢ 21908 @83 @ 60
#2011 68.900 8.226 60.674 1% 15732 53168 @190 @167
ere . 11 - Small Insurance - Bl project 172.896 36.954 135.941  78,6% 50.418  122.478 ® 105 ® 83
#2009 40.052 7.623 32429 | 81,0% 36531 3521 112 90
o U tl | I Zat I 0 n by d e pa rt m e nt 2010 104.036  23.267  80.769  77,6% 4231 99.805 (0103 80
#2011 28.808 6.064 22744 | 79,0% 9.656 19152 @108 @ 85
. . 20 - Car Manufacturing - ERP project  128.694 32.918 95.775 74,4% 10.709  117.720 91 68
O H O u r CO n S u m ptlo n by p rOJ ect’ #2009 50220 16197  34.023  67,7% 0 50220 @72 @ s0
2010 47.367  10.760  36.606  77,3% 9.642  37.460 (0102 79
#2011 31.107 5.961 25.146 | 80,8% 1067 30040 @117 @ 95
e m p I Oye e 21- Montessori School - ERP project  381.752  167.824  213.928  56,0% 75.831  299.943 53 30
2009 15482 10637  4.346 |[Ranasl a2 15061 @33 @n
#2010 139.507  37.444  102.063  73,2% 42853 96.654 %0 66
. #2011 226762  119.743  107.019 | 47,2% 32556 188228 @43 @ 2
[ ] W h at yo u ga I n Grand Total 1000336 314.950 694376  68,8% 243807 750286 74 51
Job by Type

O K n 0 W I e d ge a b O u t W h o iS Wo r ki n g a n d We can track all measures by Type: item, Resource and G/L Accout {for costs).
W h O i S n Ot "::::::: i n::;l‘:lzlou rn;;l;:l rm;:.mm Tou::r*oﬁl%Tmll s;;nlh Total l:qofhg‘h ut!:;;l‘on

DEV - Development 92.560 1811 70.649 75% 95 n
LEAD - Project Leading 19.400 gm0
CON - Consulting 5.760 2427 Job by Job Task
o) B ette r H R IVI i m“n"““" W”m ‘2‘ Job Task reflects more detailes about job structure.
. It can have more levels.
4010 - Computer 111 800 MHz 1.960 0
2070 - MS Dynamics CRM 1.905 0
. . 4012 - Team Work Computer 1.660 ]
Tr t h mbpion h mbpion N d 4013 - Enterprise Computer 1547 o Job 10- Smart Bank - Bl project [-¥
o eat cnampions as cnamplions a T e ome o a :
2020 - BIADynamics CRM 1300 o
. 2031- MS Dynamics NAV Lite 7 o Row Labels - Total Sales Total Cost Total Profit Total Profit % Total sales / h Total Profit/h Utilizatic
4015 - Computer 111 733 MHz 240 ° = 1100 - Development 94304 31552 62752 66,5% 67 M 16,9%
get rid of lazy underperformers A A
8430 - Travel 0 48 1500 - Development 83.862  27.852 61010  68,7% n a9 15,0%
Grand Total 128.429 32.918 1800 - Testing 2633 2170 a62 17.6% 27 5 1,2%
= 2000 - i 231691 45.710 185.981 80,3% 115 92 24,1%
2100 - Installation 143.398 27.418 115.980 80,9% 118 95 14,6%
Job scheduled and contracted 2400 - Education 84.349 18.134 66.216 78,5% 106 a3’ 9,5%
2700 - Go-live 3.943 158 3.785 96,0% 1314 1.262 0,0%
We can track all measures by Type: Item, Resource and G/L Grand Total 325,995 77.262 248,732 76,3% 95 7 a,1%
Total Total Total Total
Hour Contracted  Contracted  Scheduled Scheduled
Row Labels T Total Sales Total Cost  Consumption Cost Sales Cost Sales
~Resource 219,145 75,131 3430 68500 151000  73.000 159.000
DEV - Development 73561 41.363 1.838 40.500 -72.000 45.000 80.000
CON - Consulting 70.200 14.496 644 18.000 -64.000 18.000 64.000
LEAD - Project Leading 60.443 18.498 905
T- Travel 14.941 T4 43 10.000 -15.000 10.000 15.000

Grand Total 219.145 75.131 3.430 68.500 -151.000 73.000 159.000



DEMO



STANDARDIZATION

* Rich content (data layer)

— Long term NAV implementation experience

* Predefined reports (presentation layer)

— Best business practice for strategy and operation
— Use one of 21 or more languages in same installation

e Affordable pricing and TCO

— Licensed per database regardless of number of users
— Try, buy or rent



RISK FREE IMPLEMENTATION

* Free trial
— OLAP Cubes for all application areas
— Excel reports for all application areas
— Documentation
— Installation
— Walk-through data (1 or 2 hours)

* Implementation
— More Excel training
— Modification or development (if needed)



EXPLORE NAV AX  VERTICALS ON-LINE DEMO FREETRIAL DOWNLOADS CONTACT

dynamics

Transforming your data into knowledge

e o
g @ .
;,L 2.3 A Single and Complete
SadM Wad 5 Business Intelligence
Data Warehouse Bus|ness og G Solution
§InteII| encezt o
< NAV A real Bl solution, rich data, all the reports
O Flexible @ Dynam Ics.g and dashboards you've been dreaming of
§ r:z'" 33 E B - expandable and reliable too!
S
O

BI4Dynamics — run your entire business through one fully integrated Business Intelligence solution.

BI4DYNAMICS NAV BI4DYNAMICS AX ‘;’i“,&if,'_’fﬁ':_‘iﬂm

Create flexible reports and

analysis in minutes with NO
NAV- specific MS Dynamics NAV

= knowledge.

Seeing is believi

FREE TRIAL 6 DOWNLOADS 6

ON-LINE DEMO




TECHNOLOGY



BIADYNAMICS

data warehouse based solution

Structure

it with Bl4dDynamics
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Create
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TECHNOLOGY SCHEME

NAV/AX
Database

-
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NAV/AX
Database
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Staging Area

raw data from data source
(stage tables)
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Users

Data warehouse - DWH

Integration Area

cleaning and data transformation
(help tables, view, view2,
load procedures)
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Analytical
tools

Presentation Area

dimensions - facts - data marts
( dimension and fact tables)

OLAP Cubes




100% MICROSOFT AND 100% OPEN

4% Microsoft SQL Server Management Studio
File‘u"iew Query Project Debug Tools Window Community Help

: B | BENAY | ¥ Becute b ® v 25 (]| 2T | DRI SEELN AEEEy DNe
-||l\ Table View ~ + = - RE  “anil | =
Object Explorer ~ & X || 5QLQuerylsql - .P\mgvozden (54)}|
Connect~ &7 USE [BI4NAV]
= GO
=] Lﬁ mladenwhp (SQL Server 10.50.2550 - NPS-GROUP\mgvozden) -
&= [ Databases frxxx%% Opbject: Table [dim].[Customer] Script Date
[ System Databases SET ZNSI NULLS ON
[ Database Snapshots = zo -
= | BMNAY
[J Database Diagrams SET QUOTED IDENTIFIER ON
= 3 Tables cle}
[ System Tables
3 dim.AccountSchedule EXEC dbo.DropObject 'dim.ItemView', 'V'
= dim.ClosedPeriod GO
E dim.Company
3 dim.Currency . .
5 dim.Customer CREATE VIEW dim.ItemView AS
= dim.CustomerPostingGroup SELECT
= dim.DataSource a.No,
i [ dim.Date Type = 2, -- Item
g :fm'g_ep'e"?t"’l”s""k Description = ISNULL (NULLIF (a.Description, ''), 'N/A'),
) Im.Lhimension B .
I . BaseUnitofMeasure = ISNULL (NULLIF (a.BaseUnitofMeasure, ''), 'N/A'),
= dim.Dimension2
® = dim.Dimensicn3 BaseUnitOfMeasureDesc = ISNULL (NULLIF (b.Description, ''), 'N/A'),
@ & dim.Dimensiond BaseUnitOfMeasureCodeDesc = ISNULL (NULLIF (a.BaseUnitofMeasure, ''), 'N/A') +
3 dim.Dimension5 ISNULL('" - ' + NULLIF(b.Description, '"), ''),
= 2 dim Dimensiont InventoryPostingGroup = ISNULL (NULLIF (a.InventoryPostingGroup, ''), 'N/A'),
f g ?mgwm"?wg InventoryPostingGroupDesc = ISNULL (NULLIF (c.Description, ''), 'N/A'),
T Im.Lhimension: . .
5 = dimDocumentCustomer InventoryPostingGroupCodeDesc = ISNULL (NULLIF (a.InventoryPostingGroup, ''),'N/A'")
@ & dim.DocumentGL + ISNULL(' - ' + NULLIF (c.Description, ''), ''),
3 dim.Decumentlnventory ItemDiscGroup = ISNULL (NULLIF (a.ItemDiscGroup, ''), 'N/A'"),
@ & dimDocumentPurchase ItemDiscGroupDesc = ISNULL (NULLIF (d.Description, ''), 'N/A'),
@ & dim.DocumentPurchaseQrder ItemDiscGroupCodeDesc = ISNULL (NULLIF (a.ItemDiscGroup, ''), 'N/A') + ISNULL(' - '
= dim.DocumentSales . .
+ NULLIF (d.Description, '"), ''),

VendorNo = ISNULL (NULLIF (a.VendorNo, ''), 'N/A'),



INFRASTRUCTURE

« Back-end = Microsoft SQL server
« Database server
« Analysis server

* Front-end
« Excel (desktop)
« Microstrategy (web, mobile)

« Security = Microsoft Active directory



Incremental upgrade

Decrease time by 70% Almost on-line

2 minutes/GB General ledger

Sales (orders)

Manufacturing

Receivables 1 day




Additional source

Source #1 Source #2

ACTIVE database OLD data base

(v2009,v2012) (v3,v4 ..

Update Copy
daily once

Data warehouse

* Less risky upgrade
* Better performance for large databases



FLEXIBILITY

* CUSTOMIZATION WIZARD

— Add Attributes (ready)
— Add Measures (2013)
— Add Dimension (2013)
— Add Cube (2013)

* DEVELOPMENT

— Microsoft SQL server



BETTER CONTENT!

New & enhanced functionality



Account Schedules

MNet change
January February March April May June
= COST
REVEMLUE - Revenue 0B7 487 B15.139 GB1.786 1268413 663.942 719263
0OC - Operating costs 128.855 124 080 117.250 111.122 112,127 122,702
COGS - COGS 621.015 492792 437.506 6B1.935 221739 228958
C - Cost (OC + COGS) 749 870 616.872 554757 793.057 333.867 351.659
F - Financial Items 50.000 50.000 SD.DDD. 36.837 44187 48150
TC - Total Cost 799.870 666.872 604757 B20.294 37B.054 399 209
P - Profit 1B7.617 148 268 77.029 438518 2B5 BEB 319454
Personnel exp./ Revenue b,6% B,4% 9.5% 50% 9.5% 9.6%
Operating Costs [ Revenue 13,0% 15,2% 17,2% BB% 16,9% 17,1%
COGS / Revenue 62,9% 60,5% 64,2% 53,8% 33,4% 31,8%
Costs [ Revenue 75,9% 75,7% B81,4% b2,5% 50,3% 48,9%
Financial Items [ Revenue 51% B,1% 7,5% 2.9% B, 7% B, 7%
Total Cost/Revenue B1,0% B81.8% BB 7% B5,4% 56,9% 55,6%
Met Change Column Labels -
Row Labels - CRONUS 2009 CROMUS Financials Grand Total
- COST
OPERATING COSTS
Building Maintenance 31.550 20.306 51.B55
Administrative 9.709 £.243 15.952
IT cost 218.015 140024 358.039
Selling 49 641 31.808 Bl.449
Vehicle 24 268 15.582 39850
Other Qperating 235.6BB 151.708 3B7.396
Personnel 647 208 416.864 1064672
Fixed Asset Depreciation 12.401 12410 31.811

Thousands

108
106
124
Lo
100

0 Ul
E= oo

Operating Costs

o 11 12

Operating Costs / Revenue

9

10 11 12



FASTER REPORTING!

Calculations are done in Data
Warehouse; impacts INVENTORY,
RECEIVABLES, PAYABLES



Pre-calculated data = SPEED!

Inventory trend
Stock Value —Stock Rotation (Days)
4500 000 2 000
4000 000 1800
1 600
3 500 000
1 400
3 000 000
1200
2 500 000
1 000
2 000 000
800
1500 000
600
1.000 000 200
500 000 200



DATA STORAGE!

Snapshots of daily states
are stored in Data Warehouse



= PivoiTable Tools
Home Insert Page Layout Formulas Data Review WView Add-Ins Options Design
Cut . o =
% cu Calibri 1l v AT = = %] o S Wrap Text General - é:!i % Bad Good
o 53 Copy ~ B A . : 0 .00 (Conditional F t | lcul | :
aste - - - - == = - - B, .0 . onditiona arma MNeutra Check Cel _
- - Format Painter B 7 U — = = @Merge & Center @ . I o =0 Formatting = as Table =
Clipboard ] Fant P Alignment P MNumber ] Styles
| 119 - £ | 14.12.2009
A B C 8] E F G H 1 1
PivotTable Field List * X
1 Quotes
2
3 QuoteValue ——Ratio Quote to Order Show fields related to:
600,000 | Ceos | |00
4 -
2 | 500.000 - L goee = [ Customer
6 []Customer by Country
% 200,000 | b oaoss Customer by Gen Bus Posting ...
T Customer by Posting Group
10 300.000 - F 30% [ More fields
11
12 200.000 - - ozos =| Date
13 [5] Dim AREA
14 100.000 r 1088 Tl
= [5] Dim BUSINESSGROUP
il o- - oom
17 E Document Sales
18 |
19 =| Document Sales Crders
o] Orders E
71 Order Value E Gen Bus Posting Group e
22
3] 250.000 - - 100% = [ Gen Prod Posting Group
o | []Gen Prod Posting Group
- oBoss
Z—EE 200.000 - = 5 tem
7] []1tem by Category by Product ...
8 60 [~|1tem by Gen Prod Posting Group
—] 150.000 =
29 Item by Inventory Posting Gr...
30 A [F]1tem by Vendar
31 100,000 | fi2y More fields
32 - 208
33 | =| Item Charge
34 50,000
35 o = |&| Item GL Resource Asset
36 [T]1tem GL Resource Asset
37 o L 20% =
38
39 Drag fields between areas below:
40 “ Report Filter ] Column Labels
41 Company A ¥ Values -
42




SALES DOCUMENTS

Sales Order

Document are kept even when they are modified, posted or deleted.
A sales order is "active" in our analysis:
1 - until it is not posted or deleted
2 - until its due date.
Daily changes in sales document {items, quantities) will be captured and available for analysis.

This is a snapshot date:
Sales Order Amount
01.11.2011 ©02.11.2011 03.11.2011 04.11.2011 0511.2011 06.11.2011 07.11.2011

Order 144,293 153.574 153.740 151.256 143.856 147.973 142,423
50-2011-0302 23.719
50-2011-0303 28.708 28.708
50-2011-0304 31.392 31.392 31.392
50-2011-0305 31.600 31.600 31.600 31.600
50-2011-0306 28.874 28.874 28.874 28.874 28.874
50-2011-0307 33.000 33.000 33.000 33.000 33.000
50-2011-0308 28.874 28.874 28.874 28.874 28.874
50-2011-0309 28.908 28.908 28.908 28.908
50-2011-0310 24.200 24.200 24.200
50-2011-0311 32.991 32.991

50-2011-0312 27.450



